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66% 
say luxury buyers have 

children living at home.

84%
 identi�ed “primary residence” as the top reason 

for luxury home purchases in their area.

BUYER INSIGHTS

MARKET ACTIVITY

60% anticipate increased 
foreign buyer activity in 2016.

80%  say activity in the luxury housing 
market has increased since 2005.67% say Canada’s luxury 

housing market has seen increased 
sales activity since January 2015. 

  Canada's Luxury 
Housing Market

Source: All data pulled from the Royal LePage Carriage Trade Luxury Properties Report 2016. The report is based on findings from a 
national survey, polling 250 real estate advisors, specializing in the sale of luxury properties across Canada, between February 26 and 
March 9, 2016. Royal LePage is a registered trade-mark used under license. All offices are independently owned and operated, except 
those marked as “Royal LePage Real Estate Services Ltd.”, “Royal LePage West Real Estate Services” and “Royal LePage Sussex”. 
©2016 Brookfield Real Estate Services Manager Limited. All rights reserved.

royallepage.ca

97%
 characterized typical luxury 
property buyers as couples.

FOREIGN BUYER ACTIVITY

51% state that foreign 
buyer activity has increased in 

their region since January 2015.

24% report that 25 per cent or 
more of luxury properties in their area 

are purchased by foreign buyers. 

66% report that foreign 
buyer activity has increased in 

their region since 2005.

51% cited mainland China as 
the primary foreign region generating 

real estate purchases in Canada.


